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HIGHLIGHTS 

• Major contract signed with PGASCOM in Indonesia 

• Recapitalisation by way of a Convertible Note for A$1m 

• Exploitation of new Intellectual Property to be introduced subject to shareholder 

approval, bringing potential for significant additional revenue streams 

• World-first hardware product introduced – a set-top-box with integrated routers and 

protocols for Smart Home management 

• First revenues invoiced to Sol Telecom in Brazil and PGASCOM in Indonesia, 

aggregating approximately A$770,000 

The Board of TV2U International Limited (TV2U or the Company) is pleased to provide the following for the Quarter 
ended 30 June 2017. 

Andy Brown CEO Of Tv2U International Limited (“TV2U”) advised that: 

“The past quarter saw the Company continue its positive momentum, particularly with the introduction of the first 
two signed customer contracts for the Company’s OTT services, and first invoiced revenues. Additional key customer 
contract opportunities also advanced well through the sales pipeline and the Board of Directors have confidence in 
the product and look forward to further opportunities in the future. 

The potential for TV2U to add new product lines thru the acquisition of additional intellectual property, subject to 
shareholder approval, adds very exciting potential for significant additional revenue streams and profits, as well as 
realizing the overall business strategy to move with technology advances, as Internet of Things productization 
generally in global markets start to take an initial hold. 

The introduction of the Convertible Note was necessary to provide working capital to the business. The Company 
expects to begin consistent monthly invoicing to customers in the next quarter and remains focussed on ensuring that 
the financial position of the business remains solid both in terms of the required working capital and also to allow for 
reasonable expansion of the business against the Board’s strategic plans. It is anticipated that the business will require 
further working capital before reaching the point where monthly invoiced revenues exceed the full monthly costs of 
running the business, as well as the capital required for further commercial expansion. 

The Company balanced its operations effectively during the Quarter by continuing to focus on technical delivery/ 
implementation of the projects in Brazil and Indonesia, in support of our OTT customer contracts. We are on target to 
meet our soft launch of services in Brazil in July (and extending into August), and soft launch in Indonesia in 
September.“ 
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KEY AGREEMENTS & BUSINESS OPPORTUNITIES 

OPPORTUNITIES IN LATAM: 

SOL Telecom 

The feedback from a series of industry roadshows across Brazil in May and June supports the company’s vision for our 
OTT services. Several hundred ISPs are engaging as members of the newly formed industry Association, with many 
expressing a firm interest in TV2U’s OTT services. During the Quarter the Company has remained focussed on technical 
implementation as well as discussions to secure the content to support the initial roll out of the service. 

Other Opportunities in the Region 

Firm advances have been made for sales opportunities related to OTT services in the Latin American Region. These 
opportunities will continue to be progressed throughout the next quarter and the Board is confident that future 
significant business opportunities will materialise within the region. Potential customer opportunities within the 
region have also been advanced in relation to the proposed additional IP licenses. 

OPPORTUNITIES IN ASIA: 

PT. PGAS Telekomunikasi Nusantara 

With the contract signed with PGASCOM, the Company has been working on the architecture and implementation of 
the technical solution, in Jakarta. Discussions with the Studios are progressing well to secure both the LIVE TV and 
movie content and we expect to meet our target soft launch in September. 

The first consumer-facing customer for the OTT services will be SmartFren, who are also now contracted for the 
services, through PGASCOM, and will market the service to their 14m smartphone subscribers. 

Together with PGASCOM, the Company has developed a substantial sales pipeline of downstream customers, 
concentrating in this first-wave of activity on Mobile Operators. We will extend the availability of our products to a 
high number of Operators and ISPs within the region as we gain traction and roll out the services. 

Other Opportunities in the Region 

Similarly to the Latin America Region, the Company has a solid pipeline of potential customer opportunities within the 
region. The most advanced of these relate to the proposed additional IP license. 

TECHNOLOGY 

The Company has worked extensively in co-operation with Talico Technologies PTE LTD (“Talico”), a company owned 
by Chairman Nick Fitzgerald, to identify additional areas of business that could be exploited by TV2U. The Board is 
currently negotiating with Talico to acquire three additional IP Licenses. The parties are negotiating the terms of the 
agreement and will present the finalised agreement to shareholders for formal approval in due course. 

The commercial exploitation of the additional intellectual property adds very exciting potential for significant 
additional revenue streams and profits, as well as realizing the overall business strategy to move with technology 
advances, as the Internet of Things productization generally in global markets start to take an initial hold. The business 
has worked in close co-operation with Talico to identify products that will extend the reach of the existing OTT platform 
and allow for new-entry and upgrade paths to revenue streams derived from our same customer bases of ISPs, Telcos 
and Mobile Operators. Shareholders can expect further details to be announced in the next quarter related to the 
product lines and customer engagements. 

The underlying platform that drives our OTT services has been re-engineered in part, in anticipation of the exploitation 
of the additional intellectual property. This provides for a ‘base platform’ to be implemented for a customer with our 
solutions being introduced in a completely modular approach. The benefits include the one-time implementation of 
the core platform with multiple commercial exploitation opportunities then being available to the same customer, for 
their consumer subscribers. This strategy is expected to completely align with the Operators desire to provide a range 
of ‘value-added services’ to the same subscriber bases. 

The newly introduced set-top-box that has integrated components for wireless and broadband connectivities as well 
as being able to directly drive OTT services as well as Smart Home services – supports the development of the modular 
approach to the core platform and the introduction of the new intellectual property.Should shareholders approve the 
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agreement for the new IP License agreement when presented, TV2U expects to begin to monetise new customer 
opportunities almost immediately. 

CORPORATE 

CONVERTIBLE NOTE 

During the Quarter TV2U announced that it signed an agreement with MEF I, L.P. for the issue of the US$ equivalent 
of A$1.1 million in $US denominated Convertible Notes. The Convertible Notes were issued at a 10% discount, for an 
aggregate subscription price of A$1.0 million. As such, each Convertible Note has a face value of A$1.10 each and was 
issued for A$1.00 each. Convertible Notes that are not already redeemed or converted into ordinary shares, will 
mature 12 months after they are issued, by the Company paying the face value of each such Convertible Note to the 
Investor.  

Each Convertible Note is convertible into ordinary shares, at the option of the Investor at the lower of 1.5 cents per 
share or at a price equal to 90% of the average of the four (4) lowest daily VWAPs over the ten (10) Trading Day period 
on which trading in shares occurred on ASX immediately prior to the election to convert.  

The issue of the Convertible Notes was divided into two tranches.  The first was made within the Company's available 
placement capacity under ASX Listing Rule 7.1, subject to confirmations from the ASX and the lodgement of a 
compliance prospectus in relation to the issue of the Convertible Notes. The second for the remainder of the 
Convertible Notes was subject to the approval of the Company's shareholders at a general meeting and other 
customary conditions. At the EGM on 6 July 2017 shareholders unanimously ratified the issue of the Convertible Notes. 
At the same time that the Investor was issued the first tranche of the Convertible Notes, the Investor was also issued 
3,000,000 ordinary shares in consideration for entering into the agreement to subscribe for the Convertible Notes.  

EGM 

On 31 May 2017 the Company issued a Notice of Meeting calling an EGM for 6 July 2017. The purpose of the meeting 
was to ratify the issue of the above Convertible Notes and the issue of 19,230,769 Options which were part of the 
Capital Raising in December 2016 as well as to ratify the issue of a number of tranches of shares issued by the Company 
under Listing Rule 7.1 and 7.1A. All resolutions put to the meeting were unanimously agreed. 

REVENUE 

The Company invoiced approximately A$770,000 in June and expects to receive these funds by the end of August 
2017. Further revenue generation is expected in the next quarter to end September 2017, as OTT services launch in 
Brazil, followed shortly after by services launching in Indonesia. 

---ENDS--- 

Investor Enquiries: 

Corporate Communications : David Adams 
Email: david@tv2u.com 
 

About TV2U 

TV2U is a pioneer of innovative technologies and business concepts, empowering its global customer base to increase 
profitability by generating revenue through cost-effective OPEX models. Our interactive solutions are cloud-based or 
can be a physically-deployed solution at an Operator’s facility. TV2U is able to deliver any content (video, audio and 
data) over any network (internet, television, radio, satellite broadcasters), to any device (phone, tablet, television, pc, 
laptop, gaming consoles).  

TV2U’s disruptive technologies enable broadcast providers and Operators of all categories (i.e. free-to-air, cable, 
online, corporate and individual) to maximise their quality-of-delivery, regardless of network capacity or device. 
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